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Business 
Development



New Year, New Goals – “Ideal” Clients

18



New Year, New Goals – Opportunities

36



New Year, New Goals – New Leads

72







Client 
Acquisition 

Channels



Map Out Your Strategy







Events



Events



Measure The Outcomes



Review & Raise the Bar

Analyze 

Strategize

Adjust



Review & Raise the Bar



Time Portfolio:  
A Broader Picture of What Matters

Wealth

Assets (
25%

Alternatives
8%

Bonds
25%

Stocks
42%



Time Portfolio:  
Spend More Time Doing What You Love

Reality 
Today

Philanthropic
8%

Business Ventures
41%

Friends
2%

Exercise
3%

Education
5%

Travel
8%

Family
33%

Ideal 
Future

Philanthropic
10%

Business Ventures
5%

Friends
14%

Exercise
8%

Education
7% Travel

14%

Family
43%



Review & Raise the Bar

Review 
Quarterly

Q1

Q2

Q3

Q4



Dashboards & 
Reporting



Keeping Track of it All



Get Client 
Feedback



Raise the Bar



Ratings 

• Encourage Feedback to Enhance Our 
Services 

Introductions 

• Expanding Our Network Through 
Client Referrals

Commitment 
to Client 

Satisfaction







Thank You




